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OUR MISSION
To mobilize our real estate community to raise funds and foster support 
for organizations that transition central Indiana’s homeless to safe and 
secure housing.

OUR VISION
Central Indiana’s homeless have access to safe and permanent housing 
solutions that positively change their lives.

OUR HISTORY
Founded in 1984 by the Metropolitan Indianapolis Board of REALTORS® 
and operating as its charitable arm, the REALTOR® Foundation provides 
REALTORS® the opportunity to make a difference by supporting the 
people, projects and services that shape the quality of their community. 

Since its founding, the REALTOR® Foundation has awarded grants that 
have helped central Indiana strengthen its environment. 

In 2003, the REALTOR® Foundation announced its new mission to 
assist in fighting the serious problem of homelessness in our area. The 
Foundation made a long-term commitment to working with organizations 
in and around central Indiana that reach out to victims who have lost 
their homes due to domestic violence, natural disaster, job loss and other 
tragedies. Our focus is on breaking the cycle of emergency shelters and 
homelessness, putting victims on the path to stability. Since 2003, the 
Foundation has granted more than $1,000,000 to local homeless service 
providers. 
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Thirty years ago our founders had a vision to create a charitable 
initiative led by the real estate community. That vision has grown 
and refined over three decades to bring us to this point. In 2003, 
the board of directors of the REALTOR® Foundation took a leap 
of faith and selected homelessness as the focus of our investment 
in the central Indiana region. With homeless rates in Indianapolis 
growing more than 19 percent this year, our mission has never 
been more critical. We are committed as a real estate community 
to put an end to homelessness for as many Hoosiers as possible.     

When you make an investment in the REALTOR® Foundation – 
personally, through a division, or through your company – your 
dollars are carefully invested to have the greatest impact on 
central Indiana’s most vulnerable population. Learn more about 
the impact of your gift starting on page 4.  

The REALTOR® Foundation would not have grown over the 
past 30 years without the commitment of our donors, sponsors 
and volunteers.  I hope you will take this opportunity to get 
involved in your REALTOR® Foundation. See all the ways you can 
get involved on page 19.  I’m so proud of the hard work of our 
board, committee members, and staff that helped to make our 
anniversary a tremendous year. It has been an honor to serve as 
the REALTOR® Foundation President.  

Thank you for standing with the Foundation. Together we are 
linking hope to homeless.  

Sincerely, 

Dean Hicks 
2014 REALTOR® Foundation President

LETTER FROM THE PRESIDENT
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9,485
The number of people 
officials estimate will 

experience homelessness 
in Indianapolis in a given 

year.

2x
The amount of homeless 

children that are likely 
to develop learning 

disabilities.

40%
of young adults who age out 

of foster care will become 
homeless.

1/2
The amount of the local 

homeless population 
made up of families.

$7.62
The average hourly wage of 

working families assisted 
through welfare in Marion 

County.

Thousands
The potential number of local 
families every year that could 

become homeless due to 
domestic violence.

$11.31
The hourly wage needed 
to afford a two-bedroom 

apartment in the 
Indianapolis area.

6
The average age of a 

homeless child in 
central Indiana.

DID YOU KNOW?YOUR GENEROSITY IN ACTION

PARTNERS IN HOUSING OPENS CHILDREN’S LIBRARY
The team at Partners in Housing came to the REALTOR® Foundation 
with a vision of creating a special room for the children at their Colonial 
Park Apartments to study, read, and engage with technology to expand 
their creativity. Not only did the REALTOR® Foundation provide a grant 
to support technology purchases, but a group of volunteers with Team 
Foundation spent a morning building and painting bookshelves for the 
library. Foundation Board Member Andy Stone contributed his own time 
to paint a mural for the room featuring storybook characters.  A child 
was walking around the area near the library room as the PIH staff was 
in the process of putting books up to get it ready for it to be opened. He 
peeked in, his eyes got big, and exclaimed, “WHOA! What is this?” They 
explained the idea and what the room is going to be, with computers, 
iPads, and books, and he asked if he could have a book right then to read. 
He was so excited to have the opportunity to get a book and read it. He 
came in, chose a book, and skipped away. Since then the excitement has 
been heard all around the building. 

BUILDING RELATIONSHIPS MAKE THE DIFFERENCE  
AT GENNESARET FREE CLINIC
John was admitted to Gennesaret’s Health Recovery Program from the 
burn unit at Eskenazi Hospital. He had severe frostbite, and had lost 
several of his toes. He has been living outside since the age of 18. He rarely 
stayed in shelters, as he did not like interacting with others. He settled into 
the HRP, at first remaining isolated. As he began to feel more comfortable, 
he was soon interacting with staff and other residents. As he healed, John 
started to think that maybe living in his own place after 26 years on the 
streets might be the best thing. His stay at the Health Recovery Program 
was the longest time he has lived in a home-like environment for all of 
those years, along with, his longest ongoing relationship with other people. 
After 10 years of trying to get him off the street and into housing; he is 
now living in his own apartment with supportive services.  

HOLY FAMILY SHELTER STEPS UP TO MEET GROWING NEED  
The goal of the Holy Family Transitional Services program is to annually 
provide supportive housing services to 25 homeless families who have 
moved out of the emergency shelter into permanent or transitional 
housing. In order to meet this goal, Holy Family delivers intensive and 
individualized case management services along with supportive financial 
assistance related to the issues that are causing potential homeless 
recidivism.  Their progress in 2014 exceeded the originally stated goal 
of 25 homeless families. From January 1 through December 31, 2014, 
42 homeless families were served. Of the 42 families served, 12 have 
completed the program during the year leaving 30 families as active 
participates. They exceeded the target number of 25 families simply 
because of the excessive demand for these supportive services.
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UNDERSTANDING DOMESTIC VIOLENCE AND 
HOMELESSNESS: ONE WOMAN’S STORY OF FREEDOM
Over the years, the REALTOR® Foundation has invested in a number of 
domestic violence shelters across central Indiana. Domestic violence is 
the leading cause of homelessness in women and children and often their 
facilities are large and can accommodate hundreds of families each year. 
More than 50 percent of those served by one of our grants in 2014 were 
victims of domestic violence. This is reflected in the breakdown of service 
population on page seven.    

When victims of domestic violence leave their abusers, many immediately 
fall into poverty and homelessness. Frequently, at this point, they re-
assess their decision to leave their abuser because of the negative impact 
of poverty and homelessness is having, not only on them, but on their 
children. Some return to the abusers for concern that poverty and 
homelessness would cause greater harm to their children than living in a 
home where there is sporadic violence.

In August 2014, a woman with three children reached out to Turning 
Point Domestic Violence Services. She suffered abuse for a long time, but 
left immediately when her husband began verbally and physically abusing 
their children as well. 

She had nowhere else to turn.  Unless her homelessness could be 
addressed, it was inevitable that she would return to the home where 
so much violence was perpetrated. First, Turning Point helped her find 
employment.  She had a spotty work history because her abuser would 
sabotage her employment by calling her at work repeatedly to threaten he 
was going to leave their young children home alone. In addition, finding a 
job when you don’t have a physical address hampers procuring a job.

She began receiving case management services from Turning Point 
to assist her in addressing the many barriers she had to overcome to 
establish a stable home, free from violence for her and her family. 
Eventually, after Turning Point connected her with community resources, 
she was able to secure low-income housing and assisted her with the 
deposit and first month’s rent. 

After establishing her new home, she sent a personal note to Turning 
Point that said, “I can’t thank you enough for all your help. I feel blessed 
to have Turning Point in my life.”

PEOPLE SERVED IN 2014

MEN - 258

CHILDREN - 2,504

WOMEN - 1,364

BREAKDOWN
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SERVICE BY AGES

SERVICE/TREATMENT

DOMESTIC VIOLENCE 
VICTIM - 51%

FAMILY HOMELESSNESS - 16%

ADDICTION/RECOVERY - 12%

MENTAL OR PHYSICAL ILLNESS - 11%

EX-OFFENDER - 11%

VETERAN - 1%

2014 GRANT 
RECIPIENTS

Coburn Place Safe Haven 
$10,000

Craine House 
$10,000

Damien Center 
$6,500

Dayspring Center 
$8,000

Desert Rose Foundation 
$7,500

Gennesaret Free Clinic 
$8,000

Holy Family Shelter 
$10,000

Partners in Housing 
$5,000

Pathway to Recovery 
$12,500

Progress House, Inc

$5,000

Project Home Indy 
$10,000

Sheltering Wings 
Center for Women 
$5,000

Turning Point Domestic 
Violence Services 
$7,500
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MEMBERS SELECTED GRANT WINNER THROUGH 
REALTORS® GIVING BACK CAMPAIGN 
In honor of The REALTOR® Foundation’s 30th anniversary in 2014, 
Foundation leaders dedicated several of the year’s activities to that theme 
including honoring 30 individuals who have made an impact, conducting 
volunteer days of giving at grant recipient locations, and launching its 
first-ever grant giveaway via social media.

In the grant giveaway, all members of MIBOR were given the opportunity 
to nominate an organization to receive a special 30th anniversary one-
time grant. Engagement spiked as more than 50 individual organizations 
across central Indiana were nominated and subsequently voted upon. The 
entire process took place through Facebook, concluding with a $5,000 
grant presented to the Grace Church Care Center which provides support 
services and an extensive food pantry for families in need in Hamilton 
County.

30 THINGS YOU DIDN’T KNOW ABOUT THE REALTOR® FOUNDATION
1. The REALTOR® Foundation was established 
by vote of the MIBOR board of directors on 
December 19, 1984. 

2. The organization is a nonprofit charity and 
separate organization from MIBOR with its own 
board of directors and staff.

3. The Foundation’s first fundraiser auctioned off a 
1986 Ford Taurus to benefit New Hope of Indiana. 

4. MIBOR only supports the Foundation 
through in-kind support including support 
staff time and meeting space. 

5. You can volunteer your time with the 
Foundation.  You can be an advocate for 
our mission as part of Team Foundation or 
volunteer to serve on a committee.  

6. Our previous mission was focused on 
neighborhood revitalization and beautification. 

7. Our founders were William Grossman, Bloor 
Redding, and Deanna Schreiber. 

8. Since 2003, over $1 million has been 
invested in homeless services and housing.

9. The Foundation only has 1 full time 
employee. 

10. The MIBOR Ball has been the Foundation’s 
largest fundraiser since 2007. 

11.  Our first fundraising chairman was Fred 
“Bud” Tucker.  

12. Homelessness was selected as the 
Foundation’s core mission after an assessment 
of community needs and member feedback. 

13. Job loss is #1 cause of homelessness in Indy. 

14. Only 6 percent of MIBOR members made a 
gift to the Foundation in 2014. Help us grow! 

15. Donations to the Annual Fund are passed 
on to local charities through a competitive 
grants process. 

16. The REALTOR® Foundation also has an 
endowment fund. Our goal is to grow this fund 
so that it can support our operating expenses 
in perpetuity.  

17. Becoming a fan on Facebook is the easiest 
way to stay up-to-date with the Foundation.

18. The REALTOR® Foundation looks for 
organizations providing wrap around support 
services, meaning they provide the life skills, 
counseling, and support to get someone back 
on their feet and permanently housed. 

19. The average age of a homeless child in 
central Indiana is six years old.

20. Families make up about 50 percent of the 
local homeless population.

21. 40 percent of young adults who age out of 
foster care will become homeless.

22. The average wage of working families 
assisted through welfare in Marion County is 
$7.62. The hourly wage needed to afford a two-
bedroom apartment in the Indianapolis area is 
$11.31.

23. Homeless people in rural areas typically 
experience precarious housing conditions, 
moving from one extremely substandard, 
overcrowded, and/or cost-burdened housing 
situation to another, often doubling or tripling 
up with friends or relatives.

24. 80 percent of homeless individuals are 
challenged with a mental illness.

25. Domestic violence is the leading cause of 
homelessness in women.

26. Homeless children are twice as likely to 
develop learning disabilities.

27. As part of the 2012 Super Bowl, MIBOR and 
the REALTOR® Foundation invested $500,000 in 
rebuilding 32 homes on the near eastside for 
homeless families. One of those families is now 
a homeowner. 

28. If you are affiliated with Berkshire 
Hathaway HomeServices Indiana Realty, 
Carpenter, REALTORS®, CENTURY 21 Scheetz, 
Coldwell Banker Kaiser, F.C. Tucker Company, 
Keller Williams Realty, RE/MAX Ability Plus, 
RE/MAX Legends Group, RE/MAX Metro, or 
RE/MAX Select, REALTORS®, you can make a 
donation automatically at closing. $10 per 
transaction adds up! 

29. The first bequest left to the REALTOR® 
Foundation was from Amanda Jane Steadman. 
Consider leaving a gift in your estate plans as a 
legacy to your industry.

30. Approximately 4,126 people found hope, 
safety, and shelter with one of our grant 
recipients in 2014. Your donation touched 
hundreds of families! 
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DONORS MAKE THE DIFFERENCE ONE TRANSACTION AT A TIME
In 2014, 40 percent of donors to the Foundation made a gift in the form 
of transactional giving.  The transactional giving program allows agents 
at participating companies to make a contribution to the REALTOR® 
Foundation or another designated charity directly from the closing form. 
Everyone at the closing table can feel good knowing they are helping 
another family find housing. 

Each year, we award the Don “Pooch” Hunter Transactional Giving 
Award to honor, and remember, Pooch Hunter who was so dedicated to 
finding ways for REALTORS® to give to the Foundation in an ongoing way 
– through transactions.

Congratulations to Keller Williams Indy Metro North for winning both 
awards in 2014 for highest agent participation and dollars contributed!

We would not have been able to see such success without the support of 
our participating offices.  

Berkshire Hathaway HomeServices Indiana Realty
Carpenter, REALTORS®
CENTURY 21 Scheetz

Coldwell Banker Kaiser Real Estate
ERA Real Estate Links
F.C. Tucker Company
Keller Williams Realty
RE/MAX Ability Plus

RE/MAX Legends Group
RE/MAX Metro

Interested in making your gift at closing? Talk to your managing broker 
to learn more about this convenient way to give back to your community 
through the Foundation.

CORPORATE PARTNERS STAND UP FOR THE CAUSE
It’s rewarding for the Foundation leadership to know that we are forming 
lasting partnerships with companies inside the industry. It’s that bond that 
keeps the Foundation’s mission moving forward. We are very thankful for 
the companies that make the Foundation a priority. Without our sponsors 
and donors, the REALTOR® Foundation would not be possible. 

Sponsorship opportunities are available for all of our fundraising events: 
The Ball, REALTOR® Foundation Golf Outing, Feed the Fight as well as 
the Foundation’s Annual Fund. Individuals and companies that sponsor 
our events are increasing the amount that is donated to organizations that 
support homeless people with shelter and services. Find a list of event 
sponsors on page 12 & 13. 

THANK YOU 2014 ANNUAL FUND CORPORATE SPONSORS

$10,000

$5,000-$9,999

$2,500-$4,999

$1,000-$2,499

TOP TEN 
REASONS TO TRY 
TRANSACTIONAL GIVING

1. Small gifts can add up 
to a big impact

2. For many offices, it’s as 
easy as filling out a box 
on the closing form

3. It’s tax-deductible

4. Receive a year end 
statement for tax 
purposes

5. Make yours in honor of 
another agent or clients

6. Save your own stamp – 
your office handles it all

7. A $25 gift at one closing 
per month gets you 
listed on the Heroes of 
Hope wall in the MIBOR 
lobby

8. Your office could win a 
coveted award

9. Participation signals a 
commitment to your 
industry 

10. You won’t miss a few 
dollars, but central 
Indiana’s homeless will 
benefit

In 2014, our most involved 
sponsors were deemed 
the Triple Crown for the 
sponsorship of all three 
signature fundraising 
events.  

Time and time again, you’ve 
stepped up to support The 
REALTOR® Foundation and 
its mission.

Many thanks to: 

Bailey & Wood Financial 
Group

Carpenter, REALTORS®

CENTURY 21 Scheetz

Channelwood Mortgage

F. C. Tucker Company 

First American Home Buyers 
Protection Corporation & 
First American Title Insurance 
Company

Home Warranty of America

Keller Williams Indy Metro 
North/KW Carmel Cares

M/I Homes of Indiana

New Hope Title

Northside Division of MIBOR

Prime Lending

SentriLock

University Lending Group

TRIPLE CROWN EVENT SPONSOR
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THE BALL
Exclusive Media Sponsor
Star Media

Auction Sponsor
The National Bank of 
Indianapolis

Diamond
AmeriFirst Home 
Mortgages
Bailey & Wood Financial 
Group
CoreLogic
Stonegate Mortgage 
Corporation

Gold
American Mortgage 
Service Co.
Carpenter, REALTORS®
CENTURY 21 Scheetz
F.C. Tucker Co.
First American 
Homebuyer’s Protection/
First American Title 
Insurance Co.
INHP
Keller Williams Indy 
Metro North/KW Carmel 
Cares
M/I Homes of Indiana
Platinum Realty Group
RE/MAX of Indiana

Silver
Channelwood Mortgage
Greater Downtown 
Division of MIBOR
Hirons & Co.

Friend of the Foundation
Hendricks County 
Division of MIBOR

Bronze
Abstract & Title
Center Grove Real Estate 
Inspections
Centralized Showing 
Service
CENTURY 21 Diversified
Drees Homes 
Hamilton County 
Division of MIBOR
Home Warranty of 
America 
IREIBA
Kathy Hall
Kempler & Associates
Meridian Title
Northside Division of 
MIBOR
Platinum Realty 
Company
Sentrilock
State Farm Insurance/
Elizabeth Marshall
Title Services, LLC
Tucker Mortgage
Vicki Roberson
Women’s Council of 
REALTORS®

Past President
Sue Applegate
David Bickell
Bruce Bright

Doug Bryant
John Creamer
Dave Goff
Bill Hacker
Kathy Hall
Kaye Hirt Eggleston
Regina Jones
Kevin Kirkpatrick
Bob Lewis
Roger Lundy
Rick Lux
Debbie Morris
Randy Scheidt
Joyce Scotten
Nancy Smith
Joe Traynor
Fred Tucker
Gail Watts
Pat Williams

REAL
Sue Applegate
Dan Baldini
Keith Bergfeld
Michelle M. Collins
John Creamer
Jason D’Arman
Margaret D’Souza
James and Nicole Dix
Julie Downey
Rick Elson
Dave Goff
Kathy Hall
Kaye Hirt-Eggleston
Bertie Huffman

Janet Jernigan
Chanda Johnson
Jill Johnson
Dona Keefe
Brad King
Jerrod Klein
Denise Long
Mark Lopez
Stacy Mack
Isabelle Masquelin
Amy McIntyre
Heather Meyer
Jim Morgan
Morna Patrick
Nancy Patterson
Sue Pfohl
Elizabeth Priller
Ranj Puthran
Terrence Rankin
Jason L. Rose
Priscilla Russell
Jennil Salazar
Charlie Shook
Beenu Sikand
Andrew W. Stone
Kelly C. Todd
Lynn Wheeler
Jim Wilson
Stephen Zachary
Mark Zukerman

FEED THE FIGHT 
Headliner
Bailey & Wood Financial 
Group

Discovery Flight 
Sponsor
CENTURY 21 Scheetz

Beverage Sponsors
M/I Homes of Indiana
New Hope Title

Signature Cocktail 
Sponsor
Carpenter, REALTORS®

Wine Sponsor 
Home Warranty of 
America 

Paparazzi Sponsor
University Lending 
Group

50/50 Raffle Sponsor
Access National Mortgage

Welcome Sponsor
HouseMaster

Music Sponsor
Security Home 
Inspections

Silent Auction Sponsor
Cutco Closing Gifts

Supply Sponsor
96th Street Steakburgers 

Throwback Sponsor
Channelwood Mortgage

Everything But the House
F.C. Tucker Company
Frist American Home 
Buyers Protection
First American Title 
Insurance Co.
Keller Williams Indy 
Metro North/KW Carmel 
Cares 
Northside Division of 
MIBOR

Prime Lending
Sentrilock
Stonegate Mortgage 
Company 
Title Services
Wells Fargo Home 
Mortgage
Western Division of 
MIBOR

In Kind 
Markey’s Audio Visual

21ST ANNUAL GOLF OUTING
Dinner Sponsor
Corelogic

Lunch Sponsor
New Hope Title

Beverage Cart Sponsors
Home Warranty of 
America and Stewart 
Title 
Pulte Homes
RE/MAX Centerstone
Security Home 
Inspections

Beverage Station 
Sponsors
Langenwater Flooring
Hamilton County 
Division of MIBOR
F.C. Tucker Co.

Putting Contest 
Sponsors
Bailey & Wood Financial 
Group 

Beat the CEO Sponsor
Heartland Golf Cars

Premium Hole Sponsor
Bailey & Wood Financial 
Group
Parker Mortgage Group
New Hope Title 
Tish Flooring

50/50 Raffle Sponsor
Prudential Realty

iPad Raffle Sponsor
First Republic Mortgage 
Corp.

Second Change 
Scorecard Sponsor
First Merchants

Driving Range Sponsor
Hirons and Company

Goodie Bag Sponsor
CENTURY 21 Scheetz

Silent Auction Sponsor
Everthing But the House

Contest Hole Sponsors
American Mortgage 
Service Co.

Attorney’s Title Agency 
Centier Bank
Channelwood Mortgage
ELFCU
HouseMaster Home 
Inspection
Integrity Mortgage Group
John Q. Herrin
Meridian Title
Prime Lending

Hole Sponsors
Chicago Title 
Columbia Title 
David Weekley Homes 
Delivra
Ed Martin Automotive
First American Home 
Buyers Protection  

First American Title 
Insurance Co. 
G&G Custom Homes 
Hirons and Company
INHP 
Jay’s Moving 
Keller Williams Indy Metro 
North/KW Carmel Cares
Lombardo Homes 
Merchants Bank of 
Indiana 
M/I Homes
Movement Mortgage 
Nations Title Agency  
Northside Division 
Pyatt Builders
Sentrilock, LLC 
T&H Realty Services 
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*Designates 
Individuals who have 
made donations in 
the past 5 consecutive 
years. Thank you for 
your loyalty! 

$10,000+
CENTURY 21 Scheetz 
Legacy Foundation

$5,000-$9,999
John Abernathy*
Kristie M. Smith
Western Division of 
MIBOR

$2,500-$4,999
David L. Caveness*
Hamilton County 
Division of MIBOR
Kaye Hirt-Eggleston*
Jim Litten and the F.C. 
Tucker Company 
MIBOR Service 
Corporation
Northside Division of 
MIBOR

$1,000-$2,499
Dennis & Bonnie 
Barrow*
Becky S. Blossom*
Dan & June Bowden*
David C. Brenton*
Steve Burkhardt*
Grace Colette*
Luis C. Coronel
Steven Cox
Eastern Division of 
MIBOR
Michael Fisher*
Derek Gutting
Bill & Ginny Hacker*
Kathy Hall*
Hendricks Division of 
MIBOR
Dean & Rita Hicks
Tracy & GR Hutton*
Keller Williams 
Carmel Cares
Joan Lonnemann
Richard Lux Jr.*
Morgan County 
Division of MIBOR
Christopher G. Price*

Ranj Puthran
Randy R. Scheidt*
Southside Division of 
MIBOR
Janet Stitt
Stephen & Tina 
Sullivan*
Nick Tillema
Robbie & Charles 
Williams*
Women’s Council of 
REALTORS®

$500-$999
John & Stephanie 
Albertson
Tracey Anderson
Sue Applegate & 
Byron Harting*
Keith & Paula 
Bergfeld
Clay B. Bowden*
Cindy Cherf*
Christi Coffey
Dayne Collings
Nancy A. Dison
Mark & Toni Dudley*
The Elbow Room
The Evelo Team*
Erika Frantz
Dave Goff*
Wanda Grabner
Greater Downtown 
Division of MIBOR
Hancock Division of 
MIBOR
Robin Haun*
Randy Hazel
Phil Herman
John Herrin*
Howard Hoffman
IREIBA
Janet Jernigan*
Robert F. Kincaid
Beth & John Lyons
Matt McLaughlin
Lisa Meiners
Montgomery Division 
of MIBOR
David E. Morris
Nancy Patterson*
Tom & Becky 
Renkert*
Carol M. Richardson

Gary & Ann Ruble
Karen Schmidt
Shelby County 
Division of MIBOR
Dustin M. Sickinger
Randy D. Worrell
Lynette Wuethrich*

$250-$499
Affiliate Division of 
MIBOR
Kathy Andry*
Jeri L. Ballantine*
Claire & Sean Belby*
Gabie & David 
Benson
Gadi Boukai
Bruce & Justine 
Bright*
Helen Carroll
Julie Catton
Bob W. Chambers
Aaron P. Clark
Michelle M. Collins
Margaret Crosby
Emma J. Dinkins
Connie Dixon*
Julie Downey*
Norvin & Mary 
Dubois
Jimmy Dulin
Anne Elsbury
Lacey & Matt Everett
Julia Evinger
Debbie Fairfax*
Kurtis Fancher
James Gilday Jr.
Bob & Janet Goar*
Pat Haddad*
Christine Hendricks
Bonita  & James Hurt
Tom Johnson
Regina L. Jones*
Joseph Kempler & 
Jennil Salazar
Vicki Kenworthy 
Wright
Tonya Kinchelow
Rae-Jean Langley*
Jerome Leugers
Denise Long
Roger Lundy
Michael J. Lyons*

Kate & Michael 
MacGill
Sue Mize
Shirley Mueller
Dixie Oberlin
Jason A. O’Neil
Brad Osborne
Scott Pallikan
Lisa R. Parrett*
Morna Patrick
Edward Petras
Sue Pfohl
Mike Puckett
Michele Ramsey*
RE/MAX Ability Plus
Jeffrey Risley*
Tony & Becky Rogers
Janice Ruiz
Priscilla Russell*
Mike Scheetz
Bruce Shell
Nancy & Mark Smith*
Kellie Stanley*
Alice L. Steppe*
Andrew W. Stone
Cindy Sylvester*
The Bonwell Tanner 
Group*
Corby Thompson
Carl Vargas
Tracy Vatnsdal*
Sibylle Walker
Gail Watts*
Dawn Whalen
Stephen & Janet 
Zachary*

$1-$249
Mary Abella
James C. Abner
Dan Adams
Claire Anne Aikman
Johnnie W. Alex
Tamara Sue Allen
Alan V. Anderson
Daryl Andress
Dian Ankney
James D. Anthony
Gary Apter
Cutler S. Armstrong
John W. Asbury
Gordon D. Ayer
Karen Bain

Eric Baiz
Donna J. Baker
Clay Ballard
Joyce Ballinger*
Harold Barnes
Linda Barnett
Judy Bastnagel
Brenda Baughman
Brandy M. Baumann
Ruth Beaver
Carl J. Becker
Beverly Beers
Rebecca R. Bender
Gina Bertig Culver
Dale Billman*
Bill Bisson
Kristie Blankenhorn
Jody Bleier
Robert Boots Sr.
Joseph Bowling*
Annette Boyle*
Janis Bradley
John W. Breck
Janet Brinkman
Renee Brochhagen
Loretta Broeking
Rhoda Brown
Charlene B. Brown*
Janet Browning
Jeana Bruzas-Culp *
Byron & Terri Buhner
Kristi Burcham
Carol Burns
Todd Campbell
Johnathan Campbell
Chris Camperelli
Vince Chittum
Rebecca A. Cline
Carolyn Clow
Michael L. Coates
Shelly Coflin
Chris & Lesley 
Conrad
Judi Cooper
R Cory Copenhaver
Larry Coplen
Richard A. Costello
Robert Cowan
Susan Cox
Michael Crafton
John Craney
Patrick R. Craney

John Creamer
Pamela Crew
Belinda H. Crowley
Jesus Cuevas
Ruthie Davis
Harold Davis
Rick DeMulling
Todd Denkmann
Kathleen O. Dennis
Jeff Dickison
James & Nicole Dix
Jim Dulin
Lynda Durbin-
Sigmund
Eric Eisenhower
Michael Everhart
Chad Fallis
Kim E. Farinella
Beverly Fast Sinclair*
Todd Ferris
Michael Ferron
Deborah Fleetwood
Kimberlee & Rod 
Forrest*
Kasandra Franklin
Doug Fredbeck
Linda Freeman
Margo Fritz
Michael Germain*
Doug Geske
Sharon L. Gilchrist
Suzan Gray
Todd Green
Katherine E. Griffin
Dianna Grindean
Vickie L. Hague
Molly & Noah Hahn*
Edward Hammond
Sherry L. Hanebutt*
Elizabeth Hanes
Maurice Harbert
Loris D. Heck
Lisa E. Helweg
Angela L. Hornsby
Leslie Hughley
Bruce & Nancy Hugon
Ruth A. Hutton
Energizing Indiana
Leslie E. Jachim
Cody Jenkins
Susan Jennings
Misi Johnson
Kyle Johnson

Candice Kelly
Janice Kernel
Virginia Kerr
Mark Keys
Peggy Kieper
Cindy King
Jerrod Klein
Rhonda Kuchik
Elizabeth A. Kuzniar
Kris Kyler
Scott Lacy
Langenwalter
Kyle Law
Tom Lazzara
Jerry Lee
Robert J. Lewis
Patrick Linquist
Rembrand, LLC
Amy F. Longoria
Erin Lowder
Carol Luskiewicz
Eric Lyon
Thaddeus R 
MacCartie III
Jenna Majors
Suzanne Marks
Elizabeth Marshall
Jessica D. Martin
Nicolas Martinez
Isabelle Masquelin
Steve Masuccio
Le Uyen Matthews
Susan J. McClain
Mike & Cindy 
McCoun
Harry McLaughlin Jr.*
Madonna J. Meadows
Marie-France Mercier
Sean & Jody Meredith
Helen M. Metken
Amy L. Mocas
Paige Morris
Gregory W. Morrison
Jean Motsinger
Jackie Murray
Jana Musser
Steve Nally
Deborah J. Neuhauser
Rick & Ruth Newell
John O’Bryan
Ted O’Donnell
Sarah O’Donnell
Jodi A. O’Neill*

Dorothy Orrell
Patti Parsons
Mickey J. Peek
Donna Perry
Edna & Alan Peterson
Cynthia A. Peyton*
Lisa Phillips
Laura Pohl
Opal Propes
Shaquenta C. Purdie
Terrence Rankin
REsource, L.L.C.
Janet Richardson
Don Ridgeway
Gina Rininger
Raymond Rohana
Jessica Rohlman
Wanda Roland
Jason L. Rose
Joetta M. Ruble
Indy & Janice Ruiz
Steven A. Rupp
Kerri Sarver
Kristin Schlesinger
Keri Schuster
Richard W. Sharp
Vicki C. Sheets
Nancy Shelton-
Williams
Stephanie Short
Patricia Sims
Martha J. Smart
James Smock
Tanya Smythe
John Snavley
Terri D. Snider
Stacey Sobczak
Susan Sommer
Sharon Stamper 
Thompson*
Paul Starr
Sue Stayer
Justin Steill
Susan Strapulos
Cathy Sturm
Steve & Kris Sturtz
Brendan J. Sullivan
Lynne Sweeney
Linda S. Tatum
Kim Thomas
Lannie Thompson
Patricia Torr
Marcos Torres

Penny Tracey
Andrew & Kristina 
Tridico
Laurie Tucco*
Robert L. VanHook
Kenneth VanLieu
Ryan D. Vannatta
George Verrusio*
Wendy Vivirito
Carl Wade
Huiyun Wang
Sally Webb*
Evans Wells
Jon Wendt
Alice Wessel
Linda W. West
Lynn Wheeler
Trent J. Whittington
Thomas Williams
Michael Wise
Tracy & Tom Wright
David Zeyen

In kind Donors:
Ignite Creative Group
Rey Riojas

Memorial Donations
Donations were made 
in memory of the 
following individuals: 
Perry R. Adams, Jr. 
Gloria Tomlinson 
Bulger
Kay Bailey-Crum
Lionel Ball Sr. 
Marvin & Edna 
Caldwell
Val Colosanti
Bobby Oliver Cox
Troy L. Dare
Jeffrey Doner
Susan Kay Dorsey
Wanda Farmer
Margaret Gaughan
Robert Gootee Jr.
Barbara R. Hines
Tami Hogan
Hal C. Hull
Dick Kitchin
Carman Regina Keel 
Lee
Zelma D. Kinder
Herman Koehl

Delbert Ludlow
Nellie Lynn
Eugene McClain
Joseph McCowan, Sr.
William McFadden
Agnes Morris
Thomas Scott 
Osborne
Gladys Ozman
Barbara J. Platt
Carl Pryor
Anthony Rogers
Russell Romine
Stanley Sadler
Johanna Schleich
Lydia Shackelford
Bradley T. Shade
Tom Snider
Norman Spradlin
John J. Sullivan
William J. Sullivan
Al Sylvester
Doris Thomas
Elizabeth Trippi
John Wallace

ANNUAL FUND HEROES OF HOPE
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OTHER WAYS TO GIVE
There are many different ways to make a gift to The REALTOR® 
Foundation, some of which may be particularly advantageous to you as an 
individual donor and to the Foundation. Your own attorney or financial 
adviser should be consulted during your next meeting as to the best plan 
of action for you. Consider one of these giving vehicles. The REALTOR® 
Foundation is a 501(c)3 not-for-profit organization and donations are tax-
deductible to the extent allowed by law.  

Stock Gifts – If you own shares of stock that you no longer need, 
donating them to the REALTOR® Foundation may allow you to take a 
substantial tax deduction. Your bank or broker may contact us for transfer 
instructions.

Bequests – As you prepare your will, please consider designating a 
set amount or percentage as a bequest to the REALTOR® Foundation. 
Bequests are the simplest kind of planned gift! 

Real Estate – Consider a gift in honor of your industry. Avoid capital 
gains tax on the sale of a home or other real estate. Gifts of real estate that 
are owned free of any liens or encumbrances and able to be transferred 
with clear title will be accepted.

WHAT WILL YOUR LEGACY BE?

We established the Key Circle to recognize and thank those supporters 
who so generously made a future commitment to us for the benefit of the 
REALTOR® Foundation. 

All gifts to the REALTOR® Foundation are held in strict confidence. 
Those who have made such a commitment and have informed us are 
invited to become a member of Key Circle.  

If you have planned a future gift for the REALTOR® Foundation, we 
would be most pleased to have you as a member of Key Circle. For more 
information contact the Foundation staff at (317) 956-5255. 

Key Circle

unlocking doors to hope

ENSURING THE FUTURE
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ENDOWMENT GROWTH
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$660,704

$923,368
$1,006,805

Annual fundraising efforts have allowed the Foundation to maintain its 
annual grant making at a $100,000 minimally each year. But the need 
is far greater—and growing. In order to make the greatest impact while 
planning for the future, the Foundation aims to grow the organization’s 
endowment fund.  

The growth of the endowment is critical to the long term sustainability 
of grant making. Endowment funds are a critical source of support for 
a nonprofit organization, like the REALTOR® Foundation. Our goal 
is to continue to grow the endowment and at a point begin to utilize 
investment earnings to increase our grantmaking capacity. 

Our endowment grows through gifts directly allocated to the endowment, 
memorial contributions, planned and estate gifts, released and unrealized 
market gains, and the Foundation’s net income at year end. 



1 Connect a nonprofit who fits our mission

3 Come to one of our signature events

5 Include the Foundation in your will

7 Be an advocate. Join Team Foundation

9 Ask your company to be a corporate sponsor

2 Invite a Foundation speaker to your office

4 Commit to a gift at closing through transactional giving

6 Host a fundraiser to benefit the Foundation

8 Volunteer with us

10 Share our social media messages

TEN GREAT WAYS TO BE INVOLVED

Learn more at www.realtorfoundation.org. 

Look for us on: 
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OPERATING 
EXPENSES - $119,732

GRANTS - $120,200

EVENTS - $33,126

FUNDRAISING 
EXPENSES - $29,816

EXPENSES

FUNDRAISING 
REVENUE - $188,151

EVENTS - $113,051

INVESTMENT 
REVENUE - $85,109

INCOME

2014 FINANCIAL HIGHLIGHTS
We had an amazing year for fundraising! Our annual fund exceeded 
goal thanks to so many donors reaching deep in their hearts and pockets 
to increase their support. We were able to increase our grantmaking to 
$120,000 distributed to 15 organizations for 2015. We ended the year with 
a net income of $18,715 which will be added to our endowment fund to 
support our mission in perpetuity.  Market gains added an additional 
$64,722 to the value of our investment portfolio.  

It is important for the REALTOR® Foundation to ensure its financial 
integrity is kept to the highest standards. We are careful stewards of every 
dollar we receive and manage our finances as conservatively as possible. 
We take our role as the stewards of your good faith and benevolence very 
seriously and strive to place your investment in the hands of quality and 
effective organizations.  

Detailed financial statements are available upon request. 



1912 N. Meridian St. 
Indianapolis, In 46202
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www.realtorfoundation.org 

June 26, 2015 September 17, 2015 January 16, 2016


